
ROBOPAC is the world leader in the design, production, integration and service of secondary packaging 
solutions. We boast approximately 1,360 employees worldwide. With subsidiaries on virtually each 
continent, we operate in more than 160 countries with sales generated by our premier brands: 
ROBOPAC, TOPTIER and OCME. We are currently looking to fill the position of Regional Sales Manager 
(Semi-Automatics) - Northeast US for our branch in Duluth, GA. The Regional Sales Manager sells semi-
automatic stretch wrappers and case sealing equipment to businesses primarily in the Northeast 
territory through distribution channels. Territory is inclusive of the following states: CT, MA, ME, NH, NJ, 
NY, PA, RI, and VT. Position is remote. Incumbent will continue to develop and grow sales by performing 
the duties below: 

Essential Duties and Responsibilities: 

 Continue to develop and grow sales in this target rich region of the United States. 
 Effectively Forecast upcoming sales; using and updating the provided CRM tool. 
 Present the Robopac product line professionally, knowing the product line and the competition. 
 Present the Features, Advantages, and Benefits of the Robopac solutions that distinguish us from 

our competition. 
 Communicate effectively with all departments in the organization. 
 Follow up on all leads. Develop and track them along the sales process. 
 Conduct Sales Training for distributor equipment specialists. 
 Make joint sales calls with distributor reps. 
 60-80% travel required. Travel is within the territory, tour our US office in Duluth, GA, and 

occasionally to our factory locations in Italy. 
 Investigates and resolves customer concerns. 
 Attend and work in the Robopac booth at larger trade shows. 
 Participate in regional trade shows as approved by management. 
 Other duties as assigned. 

Requirements & Qualifications 

 Minimum 5 years sales experience, preferably in the Packaging industry. 
 Bachelor’s Degree 
 Proven track record of selling capital equipment through distribution channel. 
 Organized, Goal oriented, and Driven. 
 Skilled at finding the decision makers, following up, and closing orders. 
 Able to help clients understand the value proposition and demonstrate ROI. 

Interested applicants should email a resume & cover letter to careers.usa@robopac.com with the 
position title in the subject line for consideration. 


